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“It’s Another Great Day in Riviera Bay!”
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Hello Riviera Bay neighbors!
As many kids will embark on a new way 

of learning virtually for several weeks, please 
remember many school busses will still be in the 
area picking up those who chose to go back to 
traditional school. Watch your speed and follow 
road rules around busses and their stops. Let’s keep 
our neighborhood streets safe and incident free!

This year has certainly brought a fair share of 
disappointment and despair. It must be terribly 
hard for some to not see their family and friends due to the pandemic. 
St Petersburg City Council is not yet meeting in person so I cannot 
predict when we will be able to have our own neighborhood meeting in 
person again. Keep an open mind and one day it will all be behind us 
and hopefully open our eyes to a different way of living.

 In August, the RBCA Board of Directors had their first virtual 
meeting since coronavirus started. Our treasurer, Stephen Goetz, has 
finalized our funds transfer to our Wells Fargo account opened last year, 
and we have closed out the Sun Trust account. We are working on ideas 
to utilize unused funds from this year to help out some local businesses. 
Stay tuned for potential gift card give-a-ways and post on our social 
channels about your favorite local spots.

 The Board of Directors is working to have our annual candle 
and membership fund raiser flyer delivered to you as an insert in 
our November/December newsletter, which will be delivered at the 
beginning of November. In addition, we are setting up a pay link for 
online payment of candles and memberships.

 RBCA has launched a new website at www.RivieraBay.org. Please 
check it out and send us your thoughts and ideas. (See our screen 
snapshot pictured here.)

 Please stay safe and I look forward to seeing everyone again 
sometime soon!

Best,
Vicki Shuman, RBCA President

NEWSLETTER OF THE RIVIERA BAY CIVIC ASSOCIATION SINCE 1960

On The Riviera

Back To School!  

2020 RBCA EVENTS
All dates are tentative due to Covid 19. Please check with our Facebook page or website for updates

60th Year!

Sept 22 - GENERAL MEETING  •  Oct 2-4 - YARD SALE  •  Oct 13 - BOARD MEETING  •  Nov 7 - ADOPT-A-MILE
Nov 17 - GEN. MEETING / THANKSGIVING DINNER

Keep St. Pete safe! 
Please wear your 
mask.
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#1 – USE YOUR CURRENT 
ASSETS. The first thing you can do to 
make extra money is to use your assets. 
I have talked about renting your house 
to your business in lines with IRC 
280A(g), but you can also rent your 
house while you’re away on business 
trips or vacations. Perhaps, you use 
a company like Vacation Rentals by 
Owner (VRBO) or Airbnb to help you 
rent your house.

Similarly, maybe you have a motor 
home or a boat that’s just sitting in your 
carport or driveway. Why don’t you let 
somebody rent your RV or your boat? 
You provide the vehicle, and they’ll 
provide the fuel.

Maybe you have a piece of property 
or raw land. Is it good hunting land? 
Can you collect rent from people 
who want to hunt on your land? Can 

By Joseph Baez

4 Ways to Make 
Extra Income

you create a cheap tourist attraction 
on the land, or is there a feature in the 
land that people would pay money to 
see? Does your property overlook the 
lake? Perhaps you can create a private 
camping area on your land that people 
would pay to use.

Essentially, what I’m trying to show 

you is that you might have an asset 
that’s not being utilized right now. 
It’s something you’ve already paid for 
that you can rent out or that can create 
rental income for you. I’ve even seen 
places online where you can rent your 
power tools or tractors to others while 
you’re not using them. So, get creative. 
You could rent your assets and turn it 
into quick cash.

#2 – MANUFACTURE A PRODUCT. 
Another thing you can do to make quick 
income while you’re growing your 
business is to manufacture a product. 
You can use a hobby you, your spouse, 
or your children love and turn it into 
a side business. Burt’s Bees® actually 
started that way. It started as a hobby 
and went big. So, theoretically, you 
could do that.

Last year, my little girl wanted 
to go to New York on a mission trip 
with our church. I wanted her to go, 
but I also wanted her to realize what 
an expense a trip like that was to our 
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family. Therefore, I asked her to raise 
the money for the trip herself. Well, 
she loves to make bath bombs, so 
she started making them and selling 
them to others. We helped her buy the 
products, and she manufactured them. 
Then, we went with her to sell them at 
county fairs and craft fairs. She ended 
up making over $2,000 in gross sales, 
and her net income was enough to pay 
for her trip and leave her money left 
over! Maybe your family likes to do 
things like that. You could manufacture 
and sell. So that’s an idea you could 
bring to fruition to make a quick buck.

#3 – USE YOUR SKILLS IN YOUR 
SPARE TIME. Third, you could use 
your skills in your spare time. Well, if 
you’re working in your business 70, 80, 
90 hours a week, maybe your spouse or 
your kids could use their skills. One of 
the biggest things the business world 
uses right now is virtual assistants. 
Maybe your spouse can be a virtual 
assistant. Maybe he or she could write 
a blog or transcribe for somebody. 

Can you split wood? Can you or your 
son cut grass? Maybe your spouse or 
children could tutor, pet sit, or babysit.

I remember my parents teaching 
us kids the value of entrepreneurship 
in their spare time. They both worked 
full time, but when they were not at 
work, they drove us around to cut grass 
and bring in some extra income to our 
family. Maybe you could do that. Who 
knows… It could turn into your kids’ 
first business like it did for my brother 
and me.

#4 – CREATE A RESALE 
ENVIRONMENT. Finally, you could 
buy and sell. My wife loves to buy. She 
hates to resell. However, she could do 
it (Just don’t tell her I told you this!) 
She finds lots of items at yard sales and 
pays next to nothing for them. If she 
wanted to, she could put those items on 
Facebook Marketplace or on Craigslist 
and sell them for more than she paid 
for them.

Maybe your spouse is an avid 
couponer, and you buy retail items for 

next to nothing. You could resale those 
items under retail prices and still make 
more money than you paid for them. 
I’ve even seen people buy wholesale 
items in bulk from other countries 
and resale them on FaceBook pages 
through buy groups. Maybe that’s for 
you and your family.

HELPING MAKE ENDS MEET. 
Maybe you’re a business owner who’s 
been in business 15, 20, 30 years now, 
and you’re in a slump. Or maybe you’ve 
been in business a short period of time, 
and you’re trying to figure out how to 
get your feet off the ground. I was with 
you. Whenever I entered the financial 
world, I was studying for tests, and 
my wife was making minimum wage 
working for a charity. I’m not ashamed 
to tell you that I went to work picking 
up cigarette butts for a landscaping 
company. I did whatever it took to 
make extra income and increase cash 
flow in our lives. You may need to do 
the same. Do whatever you have to do 
to secure your family’s future.

http://www.iwantawalk.com
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BRAD BESS
I love our wonderful neighborhood and love helping my neighbors achieve 

their Real Estate Goals.
Our neighborhood is consistently one of the most desirable areas in St. 

Petersburg.
Feel free to contact me anytime with advice on selling your home or simply 

asking about our current Market.  
My family and I are committed to making this neighborhood the best that 

it can be, whether it is the 4th of July Flags,  Footballs leading up to the big 
game, passing out the newsletters or sponsoring the Memorial Day Concert 
at the Sandbar!

I am a neighbor first, so feel free to call anytime with 
questions or assistance!

Unique Marketing 
Strategies

FREE Assesment 
of Your Home

Call Today: 727-324-3077
email: bradbess@gmail.com

Hear what your neighbors have
to say about me:

“In August of 2017 we met Brad as we were looking to purchase 
a home in the Riveria Bay neighborhood. From the first day we 
met Brad, me and my wife were 110% satisfied with not only 
his professionalism, but the fact that he truly cared about our 
purchase…….it felt like doing business with a close family 
friend!” — Trevor L McCarthy

“He went above and beyond even after the sale, connecting us the 
services required to set up housekeeping. Brad was professional, 
reliable, honest and made purchasing our home smooth, and 
seamless.” — Desiree and Rick Panlilio

“Brad Bess recently helped my wife and I purchase and sell a 
home. He was an aggressive advocate for us on our purchase 
and literally worked day and night to make sure everything went 

Local Realtor

smoothly.  He was honest and knowledgeable, especially about 
the Riviera Bay market.” — Brenton J. Ross, Esq.

“Brad is friendly, professional, prompt, and reliable. He is also 
a kind family man and is an active member of the community.” 
— Megan Spears

“We had such a good experience buying a house with Brad we 
decided to sell our house through him too.  Brad’s a great realtor 
and all around a good guy, and we’d definitely recommend him 
to anybody moving into the area.” — Phil and Erinn Skiba

“What first drew me to Brad was his friendly, honest 
personality, followed by his enthusiasm and commitment to 
our community.  His recommendations have always been 
well-founded, accurate, and validated through his continuous, 
professional work efforts and current, overall market 
knowledge.” — George Kern
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I have assisted our neighbors in selling or buying the below 
addresses in the last 6 months. Although we would hate to see you 

go, if you are considering selling your home I would be happy to 
help in anyway needed! Don’t hesitate to call 

727-324-3077
187 87th Av NE   •   162 Sun Lit Cove NE   •   9385 1st St NE
9760 Oak St NE   •   179 98th Av NE   •   9583 Sun Isle Dr NE

9472 Treasure Ln NE   •   328 Tallahassee Dr NE
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James R.“Jim” Kennedy, Jr.
727-821-6888727-821-6888

250 Mirror Lake Dr. North, St. Petersburg, FL 33702

PERSONAL ATTENTION FROM AN EXPERIENCED ATTORNEY

Wills & Trusts  Family Law
Personal Injury     Auto Accident

Medical Malpractice
www.jrklaw.com     jim@jrklaw.com

FREE INITIAL CONSULTATION BY PHONE OR IN OFFICE

Since 1982
RBCA Ad Rates Start as low as

$29 Per Issue!

Reach 1,300 Homes in
YOUR AREA

For Ad Rates 727-577-5500
or email

RBCAnews@aol.com

Since we all are antsy to get out and about 
due to the quarantine, we all need to 

remember this includes the 
criminal element who want 
to take advantage of you and 
in some cases under unusual 
pretenses.  Recently we have 
had a local (member of a family 
in Riviera Bay) young man 
and his accomplice canvas our 
neighborhood in the morning 
hours. 

 
THE SCENARIO

If your car is not in the 
driveway and the garage door is 
down with no apparent activity 
around the house, they would 
ring your doorbell. If no one answers he then tries your door 

Crime Watch Corner
By Don Gilbert

to see if it is unlocked. He does this only when there seems 
to be no activity around the house. He was observed walking 
past homes with the garage door opened or if someone is out 
front. If by chance you answer the door he asks if you have 
any work, he can perform at your house. We have not heard 
what happens if he finds the door unlocked! But he might 
now know when you are not home if it is locked. 

 
SOLUTIONS

Anyone canvasing 
our neighborhoods needs 
to be challenged by our 
community. No one 
is allowed in the City 
of Saint Petersburg to 
canvas our areas without 
a Permit issued by either 
the City of St. Petersburg 
or the Pinellas County. 
The permit has their 
photograph on it and 
identifies what company 
they work for.  Without 

the permit they are in violation of both city and county 
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By Vicki Shuman

ordinances. 
When they come to your door, a quick view of them will 

identify if they have an ID hanging around their neck on a 
lanyard. If they do not, simply tell them they are required 
to have a permit and discontinue the conversation. The next 
thing you do is very important. Watch what they do! If they 
continue canvas your neighbors, then call the police non-
emergency at 727-893-7780 and report it to them.  An officer 
will come out and discuss their activities with them. 

 
THEIR EXCUSES

1) My company has one!
Answer: The permit is issued to the individual (who has 

had a background run on them). No ID - no canvasing!
2) I left it at my desk in the office!
Answer: You will have to go get it to continue your 

activity. 
3) We are installing down the street and want to know if 

you need it!
Answer: No ID - No Soliciting.
4) I am a one-man operation just looking for business.   

 Answer: No ID - soliciting.
Suggest having one of his customers reach out to neighbors 

on his behalf. Register with Next Door who accepts business 
advertisements.

Adopt-A-Mile

A big shout out and huge thank you to Toni 
Michalove and Stephen Goetz for cleaning up 

trash and litter on the entire length of our Adopt-A-
Mile on August 1st. About 10 pounds were collected 
which is quite low for having missed the last 
scheduled clean up. Stayed tuned for the next clean 
up on November 7th and a possible reschedule of our 
Annual Canal Clean Up too.

Riviera Bay Civic Association has renewed our 
Adopt-A-Mile agreement with Keep Pinellas Beautiful 
for the 2021-2022 calendar years. We hope to see you 
at upcoming events to help keep it a Beautiful Day in 
Riviera Bay.
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Membership Renewal Info
We are your neighborhood civic association and we work for you to maintain and improve your neighborhood. If you 
have not joined or renewed your membership in the Riviera Bay Civic Association, please take a moment to fill out this 
membership form and bring it to the next meeting or send your dues to the address below. Please show your support 
by sending in at least $10.00. (A larger amount would be appreciated!) One association membership per household 
includes your spouse and children, to be purchased each calendar year.

I would like to join/rejoin the Riviera Bay Civic Association. Enclosed please find at least $10.00 (more is always appreciated) 
association dues for our family for January through December.
Name: ______________________________________________________________________________________
Address: ____________________________________________________________________________________
____________________________________________________________________________________________
Phone: ___________________________________ Email: _____________________________________________
Please make checks payable to: Riviera Bay Civic Association
Mail to: Riviera Bay Civic Association, PO Box 55883, St. Petersburg, FL 33732

RBCA
OFFICERS

PRESIDENT: 
Vicki Shuman, 727-709-2123, 
   vickifour@yahoo.com
VICE-PRESIDENT:
Brad Bess - 727.324.3077, 
   bradbess@gmail.com
SECRETARY/MEMBERSHIP:
Lori Intravichit, 727-576-2903,
   intravichit1@gmail.com

TREASURER:
Stephen Goetz, 919-579-9408,
   Stevegogoetz@gmail.com
DIRECTORS: 
Joe Baez - 727.804.5631, 
   stpete66@aol.com
Marc Esposito - 703-470-2863 
   marcesposito6@aol.com
Donna Hoover - 443-487-1475
   donna.rbca@yahoo.com
Brandon Huskins 727-409-4709
   brandon@ahvanguard.com

Toni Michalove - 727.492.5682,
   reddogs02@gmail.com
CRIMEWATCH COORDINATOR:
Don Gilbert, 727.286.1869
   dtipgilbert@gmail.com, 
RBCA NEWSLETTER EDITOR & 
ADVERTISING: 
AM Media Group - 727-403-8176     
   RBCAnews@aol.com
MAYOR’S ACTION LINE - 
   893-7111 (For any dept & # in the city)

NON-EMERGENCY POLICE
   893-7780
COMMUNITY POLICE SERVICE 
   SQUAD - 551-3182
   For ongoing problems and response
  within 24 hours
MAYOR RICK KRISEMAN - 893-7201
   Mayor@stpete.org / 
DISTRICT 2 COUNCILWOMAN
Brandi Gabbard - 893-7117
  Brandi.Gabbard@stpete.org

If you need:
•  Driveways, Sidewalks, Patio, Pool Deck, 

Utility Pad, we do it!
•  A “SeaWalk” to replace your old sea wall 

cap so walking along the water is a pleasure.

A subsidiary of Southland Asset Management Company, Inc. CBC1255115

E-Mail: UnitedSurfaceTechnology@Gmail.com

United Surface
Technology Group, Inc.

9079 4th Street N. Suite #300
St. Petersburg, Florida 33702 

CONCRETE & 
ALL SURFACES!

Call for FREE estimate

(727) 277 - 2764

United Surface Technology Group, Inc.


